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sample Bob Bean / 555 Coffee Lane / 555.5555 4 3 7 70.00$      √ √
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(Please total all columns here)    Total Sales:

SALES TIPS: 1. Do not sell door to door without supervision. Sellerʹs Name:
2. Introduce yourself  and your organization.  Organization:
3. Explain why you are raising funds. **Make checks payable to:
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Customer's Name, Address, & Phone

Note: All coffee is pre-ground.


